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IMPORTANT INFORMATION AND DISCLAIMER

This presentation and its appendices (collectively the "Presentation") has been produced by Desert Control AS (the "Company", together with its subsidiaries, the "Group") with assistance from Arctic Securities AS (the "Manager"), solely
for information purposes in connection with a contemplated offering of new shares by the Company in a private placement (the "Private Placement"). This Presentation is intended for information purposes only, and does not in itself
constitute, and should not in itself be construed as, an offer, invitation or recommendation to purchase, sell or subscribe for any securities in any jurisdiction. Prospective investors in the Private Placement are required to read the
offering material and other relevant documentation which is released in relation thereto for a description of the terms and conditions of the Private Placement.

The Presentation and its contents are strictly confidential and by reviewing it, you are acknowledging its confidential nature, and are agreeing to abide by the terms of this disclaimer. For the purposes of this notice, "Presentation"
means and includes this document and its appendices, any oral presentation given in connection with this Presentation, any question and answer session during or after such oral presentation and any written or oral material discussed
or distributed during any oral presentation meeting. The Presentation may not be copied, distributed, reproduced, published or passed on, directly or indirectly, in whole or in part, or disclosed by any recipient, to any other person
(whether within or outside such person's organization or firm) or published in whole or in part, by any medium or in any form for any purpose or under any circumstances.

The contents of this Presentation are not to be construed as financial, legal, business, investment, tax or other professional advice. Each recipient should consult with its own financial, legal, business, investment and tax advisers to
receive financial, legal, business, investment and tax advice. In particular, nothing herein shall be taken as constituting the giving of investment advice and these materials are not intended to provide, and must not be taken as, the
exclusive basis of any investment decision and should not be considered as a recommendation by the Company (or any of its affiliates) or the Manager that any recipient enters into any transaction. These materials comprise a general
summary of certain matters in connection with the Group. These materials do not purport to contain all of the information that any recipient may require to make a decision with regards to any transaction. Any decision as to whether or
not to enter into any transaction should be taken solely by the relevant recipient. Before entering into such transaction, each recipient should take steps to ensure that it fully understands such transaction and has made an independent
assessments of the appropriateness of such transaction in the light of its own objectives and circumstances, including the possible risks and benefits of entering into such transaction.

No representation or warranty (express or implied) is made as to, and no reliance should be placed on, any information, including projections, estimates, targets and opinions, contained herein, and no liability whatsoever is accepted as
to any errors, omissions or misstatements contained herein, and, accordingly, none of the Company or the Manager or any of their parent or subsidiary undertakings or any such person's officers, employees or advisors accepts any
liability whatsoever arising directly or indirectly from the use of the Presentation.

An investment in the Company involves significant risk, and several factors could adversely affect the business, legal or financial position of the Company or the value of its securities. The recipient should carefully review the "Risk
Factors" section of this Presentation (page 54-58) for a description of certain of the risk factors that will apply to an investment in the Company's securities. Potential investors are however required to make their own assessment and
analysis of the risks associated with an investment in the Company. The risk factors discussed herein should be read as a high-level summary only and not so as to contain an exhaustive review of all risks faced by the Group. If any of
these risks were to materialize, such could have a material adverse effect on the Group, its financial condition, results of operations, liquidity and/or prospects, the market value of the Company's shares could decline, and investors may
lose all or part of their investment. The absence of negative past experience associated with a given risk factor does not mean that the risks and uncertainties described are not a genuine potential threat to an investment in the
Company's shares. An investment in the Company's shares is only suitable if you have sufficient knowledge, sophistication and experience in financial and business matters to be capable of evaluating the merits and risks of an
investment decision relating to the Company's shares, and if you are able to bear the economic risk, and to withstand a complete loss of your investment.

This Presentation may contain certain forward-looking statements relating to the business, financial performance and results of the Company and/or the industry in which it operates. Forward-looking statements concern future
circumstances and results and other statements that are not historical facts, sometimes identified by the words "believes", "expects", "predicts", "intends", "projects", "plans", "estimates", "aims", "foresees", "anticipates", "targets",
and similar expressions. Any forward-looking statements contained in this Presentation, including assumptions, opinions and views of the Company or cited from third party sources are solely opinions and forecasts which are subject to
risks, uncertainties and other factors that may cause actual events to differ materially from any anticipated development. None of the Company, the Manager or any of their parent or subsidiary undertakings or any such person's
officers or employees provides any assurance that the assumptions underlying such forward-looking statements are free from errors nor does any of them accept any responsibility for the future accuracy of the opinions expressed in
this Presentation or the actual occurrence of the forecasted developments. None of the Company or the Manager assume any obligation to update any forward-looking statements or to conform any forward-looking statements to our
actual results.
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IMPORTANT INFORMATION AND DISCLAIMER (CON’T)

This Presentation contains information obtained from third parties. Such information has been accurately reproduced and, as far as the Company is aware and able to ascertain from the information published by that third party, no facts
have been omitted that would render the reproduced information inaccurate or misleading. By receiving this Presentation you acknowledge that you will be solely responsible for your own assessment of the market and the market
position of the Group and that you will conduct your own analysis and are solely responsible for forming your own opinion of the potential future performance of the Group‘s business. In making an investment decision, investors must
rely on their own examination of the Company and the Group, including the merits and risks involved.

This Presentation is not intended for distribution to, or use by, any person in any jurisdiction where such distribution or use would be contrary to local laws and regulations. By accepting these materials, each Recipient represents and
warrants that it is able to receive them without contravention of an unfulfilled registration requirement or other legal or regulatory restrictions in the jurisdiction in which such Recipient resides or conducts business. Any failure to
comply with such restrictions may constitute a violation of the laws of any such jurisdiction. None of the Company or the Manager shall have any responsibility for any such violations.

This Presentation and the information contained herein are not an offer of securities for sale in the United States and are not for publication or distribution to persons in the United States (within the meaning of Regulation S under the
U.S. Securities Act of 1933, as amended (the "US Securities Act")). Any securities referred to herein have not been and will not be registered under the US Securities Act and may not be offered or sold in the United States except
pursuant to an exemption from the registration requirements of the US Securities Act. By reviewing this Presentation, you are deemed to have represented and agreed that you and any persons you represent are either (a) qualified
buyers (“QIBs”) (within the meaning of Rule 144A under the US Securities act), or (b) are located outside the US.

This Presentation is only addressed to and directed at persons in member states of the European Economic Area who are "qualified investors" as defined in the Prospectus Regulation (Regulation (EU) 2017/1129, as amended (the "EU
Prospectus Regulation")) ("Qualified Investors") or otherwise pursuant to applicable exemptions on the Company resulting in that no obligation arises for the Company or the Manager to produce a prospectus or otherwise comply with
any registration requirements. In addition, in the United Kingdom, this Presentation is being distributed only to, and is directed only at (i) investment professionals falling within Article 19(5) of the Financial Services and Markets Act
2000 (Financial Promotion) Order 2005 (the "Order"), (ii) high net worth entities and other persons to whom it may lawfully be communicated, falling within Article 49(2)(a) to (d) of the Order or (iii) persons to whom distributions may
otherwise lawfully be made, communicated, or caused to be communicated (all such persons together being referred to as "Relevant Persons"). The "EU Prospectus Regulation" shall also refer to the EU Prospectus Regulation or that
regulation as it forms part of domestic law by virtue of the European Union (Withdrawal) Act 2018, as applicable. This Presentation must not be acted on or relied on (i) in the United Kingdom, by persons who are not Relevant Persons,
and (ii) in any member state of the European Economic Area other than the United Kingdom, by persons who are not Qualified Investors or otherwise pursuant to applicable exemptions on the Company. Any investment or investment
activity to which this Presentation relates is available only to Relevant Persons or Qualified Investors or will be engaged in only with Relevant Persons or Qualified Investors.

This Presentation is not an advertisement for the purposes of applicable measures implementing the EU Prospectus Regulation. This Presentation is not a prospectus and does not contain the same level of information as a prospectus.

The Manager is acting only for the Company and will not be responsible to anyone other than the Company for providing the protections afforded to clients of the Manager or for providing advice in relation to any potential offering of
securities of the Company.

This Presentation speaks only as of its date. Neither the delivery of this Presentation nor any further discussions with any of the Recipients shall, under any circumstances, create any implication that there has been no change in the
affairs of the Company since such date.

This Presentation is subject to Norwegian law, and any dispute arising in respect of this Presentation is subject to the exclusive jurisdiction of Norwegian courts with Oslo city court as legal venue.
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Making Earth Green Again
– from sand to soil in 7 hours 
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to foster the prosperity of life

Cultivate and green     
1oo Million Hectares      
of degraded land and 
desert by 2030 

Establish a social impact 
initiative throughout Sub 
Sahara by 2025 to reduce 
poverty and hunger

Contribute to sustainable social 
impact, immense water savings 
and balanced climate with 
carbon sequestering

1M km2 2030
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Attractive financial 
profile

Compelling value 
proposition

Patented, unique and 
disruptive product

Large addressable market 
with high growth

• Global macro trends driving accelerated market growth

• Critical demand for product to combat desertification and soil degradation

• Patented process based on 12 years research

• Only non-intrusive soil enhancement technology available

• Cheaper, faster and more effective than any other alternative

• 1.7 years payback period on water savings for soil-fertility maintenance

• Improved soil leading → Increased crop yields → higher revenue

• Significant contribution towards sustainable development initiatives

• Strong revenue growth expected on the back of highly anticipated product launch

• Capital light and highly scalable business model with high margins

INVESTMENT HIGHLIGHTS
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POPULATION GROWTH DRIVING INCREASED DEMAND FOR FOOD AND WATER
WATER DEMAND EXPECTED TO EXCEED RELIABLE WATER SUPPLY BY 40% IN 2030

Source: Our World Data; Food and Health Organization; Water 2030 Global Water Supply and Demand model; agricultural production based on IFPRI IMPACT-WATER base case

4,200

Existing 
reliable supply

2030e demandCurrent demand

4,500

6,900
-40%

INCREASING POPULATION… …NEEDS MORE FOOD AND WATER…

5.0

2.5
2.0

1928 20191950 2100e1987

7.7

10.9

By 2025, 1.8 billion people will experience absolute water scarcity, 

and 2/3 of the world will be living under water-stressed conditions

(billion people) Food production 
required to increase by

60-70% 
by 2050 and water demand 

estimated to increase by

50%
to feed the growing population

…WATER SHORTAGE EXPECTED TO BE 
SUBSTANTIAL

(billion m2 of water)
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UNITED NATIONS HAS DECLARED DESERTIFICATION AND LAND 
DEGRADATION THE GREATEST ENVIRONMENTAL CHALLENGE OF OUR TIME 

20%
Of Earths drylands 

degraded

$490Bn 
annual cost world-wide

1.3Bn
People trapped on 

degrading 
agricultural land

52%
Of agricultural land 

affected by soil 
degradation

110
Countries exposed to 

desertification and 
land degradation 

8

12m
hectares productive 

land becomes 
barren every year

<60 years
Farming left at current 

degradation rate

Source:  Global Land Outlook, United Nations Convention to Combat Desertification (UNCCD), http://www.sustainabilitylabs.org
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Source: Pravalieet al., Quantification of land degradation sensitivity areas in Southern and Central Southeastern Europe, 2017

PROBLEM – IMPACT WAY BEYOND THE “TRADITIONAL DESERTS”

2008

2017

59% of territory with a 
higher or medium sensitivity to 

desertification

74% of territory at risk of 
desertification

+50% of mainland at risk of 
desertification

99% of territory 
vulnerable to desertification
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70% OF FRESHWATER IN THE WORLD IS USED FOR AGRICULTURE 
CURRENT APPROACHES IN AGRICULTURE YIELD LOW WATER EFFICIENCY GAINS

1. Water 2030 Global Water Supply and Demand model; agricultural production based on IFPRI IMPACT-WATER base case

• The shortfall between demand 
and supply of water is estimated 
to be 40% by 2030

• Approx. 1/3 of the population will 
live in areas where the deficit is 
>50%

• The agriculture industry 
represents the single largest 
consumer of water in the world, 
accounting for ~70% of water 
withdrawals

‒ Water challenges are 
therefor closely tied to food 
provisions and trade

91%
85%

81%
72% 72%

36%

7%
9% 15%

17%
12%

31%

6% 5%
11%

16%

34%

Industry

Agriculture

Europe & 
Central Asia

East Asia 
& Pacific

LATAMSub-Saharan 
Africa

Domestic

MENASouth Asia

2%

SHARE OF FRESHWATER WITHDRAWLS BY SECTOR (%)
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DESERT CONTROL’S LNC TREATMENT IS PART OF THE SOLUTION 
ENRICHES THE FERTILITY CAPABILITY IN DESERT SAND – LOWER WATER USAGE AND IMPROVED SOIL HEALTH

1. UNIQUE FORMULATION PROCESS
Clay is processed into a liquid compound

2. SPRAY ON
Applied directly to sand or arid soil

3. EFFECT
Forms a soil structure that retains water like a sponge

4. RESULT
- 20-50% water and fertilizer savings 
- Increased crop yields and carbon uptake
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PATENTED PROCESS BASED ON 12 YEARS RESEARCH
LIQUID NATURAL CLAY («LNC»)

PREMISE

Clay-rich soil retains water 
effectively and has high 

resilience to droughts

Working clay into the soil, 
however, is challenging

Up to 100 kg of clay 
needed per m2

DESERT CONTROL’S PATENTED LNC PROCESS

H2O

Liquid Natural Clay
“LNC”

Natural clay is turned into a liquid nearly as thin as water

Liquid is applied onto the surface, and percolates down to form 
a soil structure that retains water like a sponge

Unique nano-technology reduces the clay consumption from 100 kg to less than 1 kg per m2

KNOWLEDGE BASED STRATEGY

Plants

Soil(s)

Clay(s)

Other 
inputs

How to 
apply

How to 
grow

FORMULATION

• Each clay type has unique properties

• Different soils require custom liquid 
compositions

• Plants have different preferences

LNC is made scalable:

• Automation

• Formulation

• Data Analytics

• AI & Machine 
Learning
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PROVEN, VALIDATED AND PATENTED 
MULTI-YEAR FIELD TRIALS

EGYPT - BEFORE AND AFTER APPLICATION OF LNC 

UAE, AL AIN AFTER APPLICATION OF LNC

SCIENTIFIC ACCREDITATION BY ICBA

Source: International Center for Biosaline Agriculture; https://www.biosaline.org 
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THE RESULTS – UAE DESERT EXAMPLE

✓ Less than 1kg of clay per m2

✓ Water and fertilizer savings (20-50%)

✓ Increased crop yields (17-62%)

✓ Improved soil, biodiversity, and carbon uptake

Pictures: Transformation of UAE 
desert land Mar - Sep 2020

Before

After

62%

28%

17%

WatermelonZucchini Pearl millet

CROP YIELD INCREASE
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LNC TREATMENT OFFERS A STRONG VALUE PROPOSITION FOR CUSTOMERS

More: Regulators ordered Californians to use 25% 
less water. Desert golf courses cut back 8%.

REGULATORY REQUIREMENTSCOST SAVINGS AND REVENUE 
ENHANCEMENTs

Significant savings potential as alternative 
may be to shut down operations for not 

meeting regulatory requirements

Savings on reduced water consumption 
and increased revenue potential on 

increased crop yields

INCREASED VALUE OF PROPERTY

Property values are higher in areas with 
fertile land and have little or even zero 

value in degraded areas

vs.

Business case for UAE landscaping 
customer (example scenario)

Landscape size 50 Hectares

Watering costs (p.a.) USD 1.25m

LNC impact on water savings 47%

LNC est. Durability 3-5 year

LNC treatment cost USD 1.0m

Payback period
< 1.7 years
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UNIQUE PRODUCT OFFERING WITH NO DIRECT COMPETITOR
SUBSTITUTES AND OTHER METHODS FOR SOIL ENHANCEMENT ARE INTRUSIVE, TIME CONSUMING AND COSTLY

Immense water 
savings: Up to 50%

Possible to Spray 
or Inject

Natural 
Product

Uniform 
Application 

Can be applied on 
existing greenery 

Applied using existing 
systems

x2-3

Returns of 2X – 3X 
per investment cycle 

Up to 5
YEARS

LNC’S ADVANTAGES

One application lasts 
up to 5 years

Solid form soil amendment

INTRUSIVE 
(mechanical/manual intervention)

Liquid soil amendment

NON-INTRUSIVE 
(self-percolating into the soil)

vs.

DESERT CONTROLS LNC PROCESS IS THE ONLY NON-INTRUSIVE SOIL 
ENHANCEMENT OPTION

Intrusive soil enhancement treatments are costly, time 
consuming and to a large extent less effective
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RECOGNIZED AS “ONE TO WATCH“ IN VARIOUS CLIMATE-TECH COMPETITONS
AS WELL AS STRONG INTEREST FROM MEDIA

Ideas worth spreading

>70 EDITORIAL COVERAGE IMPRESSIONS OVER LAST 2 YEAR

Katerva Awards 2020 Winner
(Referred to by Reuters as the 
Nobel Prize of Sustainability)

Mastercard Lighthouse MASSIV 
Winner of 2020 Program 

CleanTech Top-50 to watch 
innovations for 2021

GreenTech Challenge 
2019 Winner 

(BCG, KPMG, GTC)

World Economic Forum 
(Top 100 Start-up Award 2019)

Start-up of the year, UAE 
(Arabian Business Awards)

Global Innovator by Expo Live 
(EXPO 2020)
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STRONG INTEREST FROM POTENTIAL CUSTOMERS AND HIGHLY ANTICIPATED 
PRODUCT LAUNCH

10+

20+

60+
30+

30+

10+

60+

20+

40+

40+

10+

20+

>300 inquiries past 
12 months

Growing prospect list – MENA 
region with particularly strong 

interest

NGO LOI’s and requests for LNC
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Collectively ~57% of required 
reduction to reach 2DS target

LNC IS EXPECTED TO PLAY A VITAL ROLE IN SUSTAINABLE DEVELOPMENT  
FROM BOTH A FINANCIAL AND AN ESG PERSPECTIVE

ADDRESSING KEY UN SUSTAINABLE 
DEVELOPMENT GOALS

Stopping deforestation, restoring forests and improving forestry practices could cost-

effectively remove 7 billion metric tons of carbon dioxide annually – equivalent to 

eliminating 1.5 billion cars, more than all of the cars in the world today

Source: World Research Institute, UN, Carbon brief, Climate Interactive

~9

Restoring soils

~49

Remaining gapStopping 
deforestation

~6

~8

2016 GHG 
emission levels

GHG emission in 
2DS scenario 

(Paris Agreement)

~25

G
lo

b
al

 G
H

G
 e

m
is

si
o

n
s 

(G
t)

In a conservative estimate of $20 /t this translates to $280Bn of annual cost
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Source: UN; The Great Green Wall – www.greatgreenwall.org

RESTORE 100 MILLION 
HECTARES OF DEGRADED LAND

SEQUESTER 250 MILLION 
TONNES OF CARBON

CREATE >10 MILLION 
GREEN JOBS IN RURAL AREAS

DESERT CONTROL IDENTIFIED AS A DESIRED PARTNER BY THE UNITED NATIONS
THE GREATEST CHALLENGE OF OUR TIME: THE GREAT GREEN WALL

RECEIVED OVER $14 BILLION IN 
DONATIONS TO REGREEN THE SAHEL 

– WORLD BANK AMONG DONORS
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CURRENTLY AT INFLECTION POINT IN COMPANY DEVELOPMENT STAGE 

Problem / Solution Fit Vision Fit Product / Market Fit
Industrialisation and 
commercial roll-out

FORMATION

Mission, vision, strategy

What to who, how and why?

VALIDATION

Lean startup / Scale up

GROWTH

Scale out

Establish and strengthenMinimum Viable 
Product

Validate / Iterate         
(or pivot)

1

Current position stage in 
company development

✓ ✓
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FIRST BATCH-PRODUCTION PROTOTYPE CURRENTLY IN FIELD TESTING
FIELD TEST INITIATED IN FEBRUARY – COMMERCIAL SCALE UP EXPECTED IN H2 2021

LNC batch-production prototype

Field testing ahead of customer projects started 
in February 2021

Model capacity target 15,000 liters of LNC per 
hour for each unit

FIELD TESTING INITIATED
OTHER PROTOTYPES UNDER DEVELOPMENT

Prototype technology for continuous 
ultra-high volume LNC production 

under development

Various prototypes for precision 
injection of LNC for landscaping 
application under development
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HIGHLY PROFITABLE UNIT CLUSTER ECONOMICS  

Capex per cluster NOK 11 million

Depreciation 5 years (Straight line)

Revenue at 100% utilization NOK 20 million p.a.

Gross margin ~50%

Customer support and tech team per cluster NOK 2.0-3.0m

Cluster EBITDA margin @ 100% utilization NOK 7.5 million p.a. (38%)

Cluster economics for Agriculture cluster Cluster economics for Landscape cluster

Capex per cluster NOK 30 million

Depreciation 5 years (Straight line)

Revenue at 100% utilization NOK 60 million p.a.

Gross margin ~60%

Customer support and tech team per cluster NOK 3.0-3.5m

Cluster EBITDA margin @ 100% utilization NOK 32.8 million p.a. (55%)

4.4

3.1

2.4
2.0

1.7
1.5

50% 70%60% 80% 100%90%

5.2

2.7

1.8
1.4

1.1 0.9

40% 85%25% 55% 70% 100%

Payback time (yrs) Payback time (yrs)

Utilization rate Utilization rate
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RAPID ACCELERATION IN REVENUE GROWTH 
PRIMARILY DRIVEN BY CLUSTER ROLL-OUT PLAN AND INCREASED UTILISATION RATE

NOK ~120m

New Agri cluster 
deployed

Increased cluster 
utilisation rate

~25%

New Landscape 
cluster deployed

2022e

~20%

~10%

NOK >800m

2021e Adjecent products 
& services

~45%

NOK ~10m

2025e

Avg. utilization 
rate on clusters 

deployed

40% → 85%
Landscape clusters 

deployed

3 → 9

Retreatment 
services for 

existing clients

Digital 
subscription 

offering for field 
monitoring of 

Landscape and 
Agriculture 

(MRR)

Agri clusters 
deployed

7 → 19

Significant demand expected due to disruptive 

nature of product offering
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LARGE POTENTIAL IN DIGITAL/PRECISION FARMING: >$12BN MARKET BY ‘25
OPTIMISING THE USE OF LNC AND DRIVING SUSTAINABLE LAND MANAGEMENT LEADERSHIP THROUGH DATA 
COLLECTION AND ANALYTICS

D
a
ta

 c
o
ll
e
c
ti
o
n

Big 
data

Machine 
learning

AI & 
Analytics

Ensure optimal and 
cost-effective formulation 

and implementation of LNC

More informed 
decision making

Granular optimization 
down to sub-square 

meter level 

Computer-driven decision 
support, basing complex 

decisions on facts

Ability to access 
information

$4bn 
market

2018

2025

>$12bn 
market

~20% 
CAGR 
’19-’25

Source: Global Market Insights
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Egypt
Saudi 
Arabia

Kuwait

Bahrain

Key rationale

✓ Desert Control is an EXPO 2020 Partner

✓ Significant developed opportunities for Golf Courses

✓ Strong position for Dubai South

✓ Huge initiatives related to Urban Development and other Government Impact Programs ramping up

✓ USD >5.1Bn addressable market (incl. opportunities in neighboring countries)

US EXPANSION PLANNED IN 2022

Key rationale

✓ One of the largest agricultural producing countries in 
the world

✓ Significant water scarcity in key agriculture hot spots 
(e.g. California, Arizona, Florida)

✓ Increasing regulations related to water usage for 
landscaping

UAE – HIGHLY ATTRACTIVE MARKET FOR PRODUCT LAUNCH

INITIAL MARKET ENTRY IN UNITED ARAB EMIRATES («UAE»)
GEOGRAPHIC EXPANSION TO THE UNITED STATES ALREADY IN THE WORKS

Strategic location as a hub towards 
other MENA countries… 

…and significant contributor to various 
ESG initiatives

More: Regulators ordered Californians to use 25% 
less water. Desert golf courses cut back 8%.
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DESERT CONTROL HAS A NUMBER OF ONGOING CUSTOMER PILOT PROJECTS 
TRY & BUY INITIATIVES

LANDSCAPING AGRICULTURE
Case study - IN5 Tech Garden

Tecom and Dubai Holding, Potential > 1,500 Hectares

Other projects

Landscaping /Parks VIP Gardens / Sports

Other projects

Case study - Al Ayas

Total Potential: 1 Hectare

LNCCONTROL
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Desert Control

Market

Growth plan

Risk factors

Appendix

Making Earth Green Again
– from sand to soil in 7 hours 
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DESERT CONTROL SET TO SCALE GLOBALLY WITH A PROVEN TECHNOLOGY 
AND DEDICATED TEAM 

▪ Desert Control’s vision and mission is to make the world green again by 
combating desertification and soil degradation

▪ The company has developed a patented process that turns natural clay 
into a liquid that can reverse desertification, rehabilitate degraded soils, 
and reduce water consumption for green ecosystems

▪ Patented process based on 12 years of research prior to company 
incorporation 

▪ After achieving positive validation results in 2020, the focus shifted to 
developing equipment for volume production of LNC

▪ Ongoing R&D focus on developing the industrial platform and digital 
backbone required to reach global markets with the Company's 
products and services

▪ Desert Control AS was established in September 2017 with HQ in 
Stavanger. Currently has subsidiaries located in UAE, close to target 
markets

▪ Largest shareholders: Kristian P. Olesen, Brage Johansen, Kontrari AS, 
Jakob Hatteland Holding AS, Monsunen Forvaltning AS and Ole M. 
Olesen

Desert Control in brief Patented and revolutionary process

Liquid Natural Clay (LNC)

Natural clay turned into liquid and percolates into the 
ground: 20-50% water and fertilizer savings

Proven and validated process ready for commercial rollout
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First patent approved

Several successful field 
tests

TIMELINE OF KEY EVENTS

2006-07 2017 2018 2019 2020 20212008-10

Desert Control AS 
established

• Awarded Global Innovator 
by EXPO 2020

• EXPO 2020 innovation 
project grant

First ICBA validation

• Desert Control Middle 
East acquired

• Knut Nesse joins 
Chairman of the Board

• Ole Kristian Sivertsen 
as CEO

• $5M investment round secured

• R&D efforts initiated to scale- up LNC 
production

• ICBA 2020 agriculture validation launch

• First industrial LNC production unit

• Erling Rasmussen 
joins as CFO

• ICBA 2020 agriculture 
validation completed

• Abu Dhabi entity 
established

• Innovation Norway 
grant awarded      
(11,9 MNok)

• Planned Euronext 
growth listing
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LNC TECHNOLOGY ENRICHES THE FERTILITY LEVELS IN DESERT SAND…
…WITH LOWER IRRIGATION WATER USAGE AND IMPROVED SOIL HEALTH ALLOWING FOR INCREASED CROP 
YIELDS

▪ LNC enriches desert sand to allow for fertility 
levels comparable to high quality farming soil 
— with reduced irrigation requirement and 
providing for higher crop yield potential

▪ Produced through an optimal formulation of 
water and clay that provides a moisture holding 
and yet airy soil – process takes only a few 
hours

▪ LNC covers the surface of each individual sand 
grain with singular clay platelets

▪ Economic enhancement of new projects by 
reducing installation costs of irrigation systems

▪ Savings achieved on the dimension of irrigation 
systems can partly offset costs of LNC 
application

▪ The soil composition created by LNC retains water more effectively 
– irrigation savings of up 50%. 

▪ Significantly less water consumed for farming and food production

WATER SAVINGS

▪ Creates soil conditions optimal for the organic networks of plants, 
roots and fungi required for growth

▪ Crops can be grown in places previously not feasible for plants to 
live. 

▪ Reduced water needs directly results in higher yields of crops 
cultivated in desert soil

SOIL FERTILIY

▪ Made from completely natural ingredients which facilitates 
complementary and positive effects on other fertilizing and 
farming methods 

▪ Technology and unique formulation ensures uniform application, 
allowing for application of LNC in large areas

NATURAL PRODUCT
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LNC is created by combining water and clay
LNC PERCOLATES THROUGH THE SOIL AND ATTACHES ITSELF TO SAND PARTICLES

Enlargement of sand particles treated with LNC

Combining clay and water in a patented formulation process 

On site production

Application using sprinklers, hoses, water wagons or robotic watering systems

The formulation and production includes grinding, cleaving, splitting and a form of 
homogenization

Clay minerals are Phyllosilicates and have a surface charge dependent on the type of 
clay mineral being used

Clay class and mineral are selected to match the composition of sand minerals in the 
soil 

composition enhances hygroscopic capacity (ability to absorb and hold water 
molecules)
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CONTINUOUS R&D EFFORT TO FOSTER RESILIENT COMPETITIVE ADVANTAGES
TECHNOLOGY AND APPLICATIONS FURTHER OPTIMIZED THROUGH ADVANCED FORMULATION FRAMEWORK

Target Area 
Assessment

➢ Qualification
➢ Data capture
➢ Feasibility 

assessment

Soil Analysis

➢ Sample collection
➢ Analysis
➢ Assessment

Prescription

➢ Diagnostics
➢ Iteration based 

verification
➢ Prescription

Constituent 
Assessment

➢ Sample collection
➢ Analysis
➢ Assessment

Production Process
➢ Calibration
➢ Quality Assurance
➢ Production

Application 
Parameters

➢ Current state         
assessment

➢ Outcome analysis
➢ Application 

Prescription

PP

CA

PS
SA

TA

AP

FORMULATION

✓ Automated iteration-based diagnostics, formulation of prescriptions for LNC composition 
and optimal application etc.

✓ 100+ variables

✓ Every variable permutation creates different LNC formulations, with specific applications

✓ Continuous data collection enhances the knowledge-database over time

✓ Future machine-learning and AI capabilities can drive continuous improvement of 
formulations and prescriptions 

✓ Developing unique knowledge and an industry leading SLM (Sustainable Land 
Management) platform

✓ This evolving knowledge framework becomes a resilient source for long-term competitive 
advantages

DoCheck

Plan Plan Plan

DoCheck

Act

DoCheck

Act

1 … n

Solved!

DoCheck

FORMULATION FRAMEWORK – ADVANCED BUSINESS INTELLIGENCE CYCLE
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LNC IS PATENTED IN 48 COUNTRIES WITH IDENTIFIED DESERTIFICATION 
PROBLEMS

▪ First patent filed in 2007 

▪ The patent is for an “inorganic, static 
electric binder composition, use thereof 
and method for the preparation of said 
binder composition"

▪ Continuous effort securing patents in 
relevant markets
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ONGOING RESEARCH & DEVELOPMENT

Completed the first industrial prototype in December 2020
Model capacity target 15,000 liters of LNC per hour

▪ Technology for batch-based production 
of LNC 

▪ Technology for continuous LNC 
production 

LNC PRODUCTION 

▪ Technology for application (precision 
injection) of LNC  for large areas (parks, 
sports-fields, gardens, etc.)

▪ LNC injection tools and equipment for 
trees

▪ Dense area quick-deploy LNC spray 
solution

▪ Solutions for LNC application via 
irrigation systems

▪ Solutions for various agricultural 
applications

LNC APPLICATION

▪ Data capture integrated with soil 
sensors (monitoring)

▪ Automation and formulation

▪ Data analytics, AI, machine learning

▪ Digital services

BUSINESS INTELLIGENCE
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STRONG MANAGEMENT TEAM

Ole Kristian Sivertsen
CEO
International track-record of transforming 
innovations into business value for companies 
including Citrix Systems, RES Software, Sun 
Microsystems, Telenor, EVRY, and Global Eagle

Erling Rasmussen
CFO 
Broad operational experience from 
international fund management industry with 
SKAGEN Funds after first serving as a chartered 
accountant with EY

Tor Mæhlum Karlsen
CTO
Track record and experience within R&D, 
engineering processes, product management 
and project deliveries ranging from industrial 
systems, robotics, offshore control systems to 
embedded electronics

SE Labels ASA

Hege Kverneland
Technology Strategy Officer
Extensive experience from technical 
management positions. From 2009 to 2020 
she held the position as Corporate Vice
President and Chief Technology Officer in 
National Oilwell Varco

Huw A. Scott
Lead Project Engineer
Experience across highly varied industries and technology 
development & commercialization projects. Core experiences 
allow for rapid adaptation to new product environments, with a 
wide scope of understanding across all critical business activities

Ole M. Olesen
Field Readiness Manager
Co-founder of Desert Control and has 
experience as Oversea Director from 
Sandbloom Limited
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INTERNATIONAL TEAM

Orn Supaphol, PhD   
Lead Soil Scientist

Soil Science, Agronomy, Horticulture
R&D, Validation Initiatives, LNC Formulation
Experience with startups, sales and BD

Mo Segad, PhD
Chief Scientist, Clay Materials

Accredited world-leading scientist on clay
Advanced R&D (clay and liquid composition)
Experience with regulators and governments

Atle Idland
VP, Sales & Marketing

Experienced Marketeer
Solid MENA Network
Sales & Business Development

Elham Afrand
Client Relationship Executive

Backoffice Commercial Operations
EXPO 2020 Event Manager
Sales & customer relationship management
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STRONG BOARD OF DIRECTORS

Kristian P. Olesen
Board Member

Inventor and co-founder
HVAC Engineer, oil & gas sector experience
Relentless problem-solver

Brage W. Johansen
Board Member

Serial-entrepreneur and co-founder of i.e.; 
Zaptec, Desert Control, Heimdall Power
Innovation, start-up and scale-up focus

Marit Røed Ødegaard
Board Member

International executive and board member Hydro 
Agri, Yara International, Kverneland 
>30 years of agriculture/AgTech experience

Geir Hjellvik
Board Member

Private Investor
Successful startup and exit with Revus
Investments, financing and financial risk management

Arnfinn Matre
Board Member

Part of the founding board member team
Oil, gas & offshore sector industry expert
Mechanical engineering | Industrial design

Knut Nesse
Chairman

Seasoned international top executive 
Developed >€6 billion global businesses  
Food industry, nutrition and aquafeed sector
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Investment highlights

Desert Control

Market

Growth plan

Risk factors

Appendix

Making Earth Green Again
– from sand to soil in 7 hours 
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WATER SCARCITY IS THE MAIN OBSTACLE IN COMBATING DESERTIFICATION 
CIRCULAR PROBLEM | DEGRADATION → CLIMATE CHANGE → DROUGHTS →WATER SCARCITY

Water scarcity increase the 

effects of desertification on land 

and soil quality, soil structure, 

organic matter as well as soil 

moisture…

…in turn this negatively affects 

agricultural productivity

Source: Water and Agriculture: Facing Water Scarcity and Environmental Challenges, Luis Santos Pereira

Aridity

DesertificationDroughts and rising 
temperature

Natural and man-
made ecosystems

Climate 
change

THE DESRTIFICATION CYCLE 1)

▪ Depopulation

▪ Ageing

▪ Lack of opportunities

▪ Poverty

▪ Hunger

▪ Soil erosion

▪ Susceptible vegetation

▪ Ecosystem collapse

▪ Water scarcity

▪ Rising ground temperatures 

Water 
shortage
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DESERTIFICATION IS A GLOBAL PROBLEM                                                             
AFFECTING THE LIVES OF 900 MILLION PEOPLE ACROSS FIVE CONTINENTS

Desertification in brief

GLOBAL DRYLANDS1

Source: Global Land Outlook, United Nations Convention to Combat Desertification (UNCCD) 

• Drylands are defined as arid, semi-arid 
and dry, sub-humid areas that receives 
less water than it evaporates 

• Drylands are estimated to cover 41% of 
all land and 2.1 billion of Earth's 
population live in these areas

• 900 million people's livelihood depend on 
areas exposed to land degradation, and 
500 million live in areas that are rapidly 
turning into deserts

• Twelve million hectares of productive 
land perish annually due to 
desertification and drought
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GLOBAL ADDRESSABLE MARKET: >6BN HECTARES

Rest of the world

Africa

MENA

Asia/India

Australia

Southern 
Europe

USA

110 COUNTRIES ARE ALREADY EXPOSED TO DESERTIFICATION AND LAND DEGRADATION

Customers

• Food producers (Agriculture)

• Landowners (Landscapes using irrigation water)

• Government, NGO, Corporate (Reforestation/Impact 
Programs)

4.4Bn Ha

0.5Bn Ha
1.1Bn Ha

Agriculture
Property & Land 

ManagementGlobal Impact 
Programs
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MASSIVE ADDRESSABLE MARKET IN UAE
INITIAL TARGET MARKET: $205M

• Description: Total UAE; developed areas targetable for LNC (all segments/verticals) Includes 
reforestation/desert conversion

• Size: 443,700 hectares (under cultivation/irrigation)

• Growth: Conversion of deserts for urban development is growing significantly

• Description: Total UAE market excluding agriculture, government, urban greenery and 
forestation/desert conversion

• Size: 19,700 hectares

• Growth: Moderate to high; Dubai South and other large development projects

• Description: Sports fields such as golf courses, private gardens, VIP-areas, and other 
leisure/commercial customers (excluding the public/governmental parks)

• Size: 5,700 hectares

• Growth: Moderate growth; primarily related to new commercial/leisure facilities as part of 
urban development projects

$5 177 500 000
Total Available Market

$485 000 000
Serviceable Available 

Market

$205 000 000
Initial Target 

Market 

1

2

3

1

2

3
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NO DIRECT COMPETITOR                                                                                                  
SUBSTITUTES ARE COSTLY, TIME-CONSUMING, AND REQUIRE SIGNIFICANT EFFORTS

Up to 50% 
water savings

Possible to 
spray or inject

No manual 
mixing with soil

Low energy to 
integrate mix

Possible to 
apply in 

continuous 
large areas

Natural product
Uniform 

application

Complementary 
to all fertilizers 

and farming 
methods

Can be applied 
on existing 

green 
vegetation

Can be applied 
using existing 

irrigation 
system

Enhanced 
nutrition uptake

P P P P P P P P P P P

Clay-Sand mix - - - - P P - - - - -

Polymer sand 
mix - - - - P - - - - - P

Bio paste sand 
mix - - - - P P - - - - P

Bio baskets - - - - P - - - - -

Biochar P - - - P P - - - - P
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Low impact

Hard to use

Slow

Biochar

Mixing clay into soil 
manually

Polymer and sand 
mixture

Bio-paste and sand 
mixture

Root zone 
conditioners

Peat moss Vermiculite

Bio-baskets

COMPETITIVE ENVIRONMENT

Competitive advantages

Easy to use
Simply sprayed on ground using 
existing irrigation

High impact
Increased yields with up to 50% 
less water consumption

Data driven
Every crop, plant, and soil is 
different – data makes all the
difference

Fast result
Results in as little as one cropping 

cycle

1st to market
First and only liquid solution in 

the market. 12-years head start

Scalable
Invest once; reuse many times, 

many places

(LNC mobile production units)

High impact

Low High

Cost

LNC

Easy to use

Fast 
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Investment highlights

Desert Control

Market

Growth plan

Risk factors

Appendix

Making Earth Green Again
– from sand to soil in 7 hours 
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GO TO MARKET STRATEGY AND GROWTH PLAN

Business to Business   

Direct to customers

LNC treatment @ $/ha

B2B2B
Business to Business to 

Business

In-direct to business 
customers through 

professional partners

B2B2E
2

3

Business to Business to 
Everyone 

Expansion to include in-
direct sales channels to 

consumer markets

B2B1

Current stage

Growth stage #2

Growth stage #3
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RAPID ACCELERATION IN REVENUE GROWTH 
PRIMARILY DRIVEN BY CLUSTER ROLL-OUT PLAN AND INCREASED UTILISATION RATE

NOK >800m

~25%

~45%

Increased cluster 
utilisation rate

2022e

~10%

Adjecent products 
& services

2025e

NOK ~10m

NOK ~120m

2021e New Agri cluster 
deployed

~20%

New Landscape 
cluster deployed

Avg. utilization 
rate on clusters 

deployed

40% → 85%
Landscape clusters 

deployed

3 → 9

Retreatment 
services for 

existing clients

Digital 
subscription 

offering for field 
monitoring of 

Landscape and 
Agriculture 

(MRR)

Agri clusters 
deployed

7 → 19

Significant demand expected due to disruptive 

nature of product offering
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HIGHLY PROFITABLE UNIT CLUSTER ECONOMICS  

Capex per cluster NOK 11 million

Depreciation 5 years (Straight line)

Revenue at 100% utilization NOK 20 million p.a.

Gross margin ~50%

Customer support and tech team per cluster NOK 2.0-3.0m

Cluster EBITDA margin @ 100% utilization NOK 7.5 million p.a. (38%)

Cluster economics for Agriculture cluster Cluster economics for Landscape cluster

Capex per cluster NOK 30 million

Depreciation 5 years (Straight line)

Revenue at 100% utilization NOK 60 million p.a.

Gross margin ~60%

Customer support and tech team per cluster NOK 3.0-3.5m

Cluster EBITDA margin @ 100% utilization NOK 32.8 million p.a. (55%)

1.7

2.4

4.4

70% 100%90%

3.1

80%

1.5

2.0

50% 60%

5.2

1.8

0.9

100%55%

1.4
1.1

40%

2.7

25% 70% 85%

Payback time (yrs) Payback time (yrs)

Utilization rate Utilization rate
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CLUSTER ROLL-OUT PLAN AND ESTIMATED UTILISATION RATE

Cluster roll-out plan (# of clusters) Clusters deployed and utilization rate (# of clusters)

2.0

5.0

3.0

4.0

5.01.0

2.0

2.0

2.0

2.0

2021e 2022e 2023e 2024e 2025e

Landscape clusters Agri clusters

2.0

7.0
10.0

14.0

19.0
3.0

5.0

7.0

9.0

25%

70%

80%

85%

0

1.0

2021e 2025e2022e

40%

2023e 2024e

Landscape cluster Agri clusters Utilisation rate
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MEDIUM TERM REVENUE TARGET AND MARGIN POTENTIAL
BUSINESS PLAN STIPULATES BREAK EVEN IN H1 2023

NOK >800m

EBITDAOpex

~15%

Cost of goods soldRevenue 2025e

~50%

Gross margin

~35%

~50%

Primarily clay and water 
costs needed in production 

of LNC
(50-60% of sales revenue)

Some additional costs 
related to on-site tech 

team for clusters in 
operation

Primarily driven by sales & 
marketing – accounting for 

more than 50% of Opex

HQ and Administration & 
Management accounting for 

the rest

Highly scalable and capital light 

business model
~40% 
Agri

~60% 
Landscape 
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Highly flexible capex spending 
program – cluster roll-out can 

easily be accelerated or delayed 
dependent on cash availability

CAPEX SPENDING PROGRAM 
HIGHLY FLEXIBLE – CAN EASILY BE ACCELERATED OR DELAYED DEPENDENT ON COMPANY PERFORMANCE

22

55

33
44

55
30

60

60

60

60

18

21

16

16

16

11

11

11

11

11

2024e2022e2021e 2023e

147

2025e

120

81

131

142

Agri cluster production Capitalised R&DLandscape cluster production Geographic expansion

Agri
34%

Landscape
43%

R&D
14%

Geo. exp.
9%

Estimated distribution of investment per aera 

Capex spending program primarily driven by roll-out of LNC production clusters (NOKm)

Potential funding gap required to deliver on business plan expected to be financed by debt, soft funding and/or an equity 
capital raise 

– a potential equity capital raise will only be initiated after successful commercial roll-out of clusters have been established and 
subject to demand for Desert Controls service offering
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Investment highlights

Desert Control

Market

Growth plan

Risk factors

Appendix

Making Earth Green Again
– from sand to soil in 7 hours 
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RISK FACTORS (1/5)

Investing in the Shares involves inherent risks. Before making an investment decision, investors should carefully
consider the risk factors and all information contained in this Information Document, including the Financial
Information and related notes. The risks and uncertainties described in this ("Risk factors") are the principal known
risks and uncertainties faced by the Company as of the date hereof that the Company believes are the material risks
relevant to an investment in the Shares. The Company is currently in a growth phase and has not yet generated any
income. Therefore, investment in the Shares should be considered a high-risk investment compared to investing in
companies that are generating income. An investment in the Shares is suitable only for investors who understand the
risks associated with this type of investment and who can afford a loss of all or part of their investment. The absence
of a negative past experience associated with a given risk factor does not mean that the risks and uncertainties
described herein should not be considered prior to making an investment decision.

If any of the risks were to materialize, individually or together with other circumstances, it could have a material and
adverse effect on the Company and/or its business, financial condition, results of operations, cash flow and/or
prospects, which may cause a decline in the value of the Shares that could result in a loss of all or part of any
investment in the Shares. The risks and uncertainties described below are not the only risks the Company may face.
Additional risks and uncertainties that the Company currently believes are immaterial, or that are currently not known
to the Company, may also have a material adverse effect on the Company's business, financial condition, results of
operations and cash flow. The order in which the risks are presented below is not intended to provide an indication of
the likelihood of their occurrence nor of their severity or significance.

The information herein is presented as of the date hereof and is subject to change, completion, or amendment
without notice. The risk factors described in this ("Risk factors") are sorted into a limited number of categories, where
the Company has sought to place each individual risk factor in the most appropriate category based on the nature of
the risk it represents. The order in which the risks are presented below is not intended to provide an indication of the
likelihood of their occurrence nor of their severity or significance. The risks mentioned herein could materialise
individually or cumulatively.

RISK RELATED TO THE BUSINESS AND INDUSTRY IN WHICH THE COMPANY OPERATES

Violations of and/or changes in laws and regulations could increase costs or change the way the Company does
business

The Company is subject to numerous regulations. If these regulations were violated by the Company's management
or employees or by its customers, the Company could be subject to fines or penalties or suffer reputational harm,
which could reduce demand for the Company's products and services and have a material adverse effect. Policies,
procedures, and systems to safeguard employee health, safety and security implemented by the Company may not
be adequate or sufficiently implemented or adhered to. Any failure to comply with such policies procedures and

systems may have a material adverse impact on its business, results of operations and financial condition.

Similarly, changes in laws could make operating the Company's business more expensive or require the Company to
change the way in which it conducts its business. It may be difficult for the Company to foresee regulatory or legal
changes impacting its business, and any actions required in order to respond to, or prepare for, such changes could
be costly and/or may negatively impact the Company's operations, and could have a material adverse effect. Laws
and regulations could hinder or delay the Company's operations, increase the Company's operating costs, reduce
demand for its services and restrict its ability to operate its vessels or otherwise.

Political, regulatory and market risks

Desert Control's customers are, and future customers will be, located internationally, in markets such as the Middle
East, the Americas, Europe, Australia, Africa, India, China and the rest of Asia. Desert Control's operations is affected
by a range of factors outside the Company's control, such as but not limited to, political decisions, new regulations
with respect to health, safety and environment and taxation, weather conditions, political and military conflicts. Any
reduction in the activity in the Company's market areas will have a direct effect on the demand for Desert Control's
offerings and thereby a material adverse effect on Desert Control's earnings and cash flow.

The Company may experience unforeseen regulatory changes, governmental interventions or lack of governmental
regulations, including policies and regulations with regards to water consumption, product registration requirements
and nano-particle substances, which may be disadvantageous for the Company and its operations.

Regulatory authorities exercise considerable discretion in matters of enforcement and interpretation of applicable
laws, regulations and standards. Commercial practices and legal and regulatory frameworks differ significantly
between jurisdictions and are subject to change at any time. As a result, it may be difficult to ensure compliance with
changes in regulatory requirements in the jurisdictions where the Company operates, and this can have an adverse
effect on the Group’s operations, business, financial performance and prospects.

Risks related to competition

Desert Control operates in a global business which is highly competitive. To succeed, the Company is dependent on
being able to develop and maintain long-term technological advantages compared to other players operating in the
same business area as the Company. Many competitors of Desert Control have significantly greater resources
compared to the resources of Desert Control. The market in which Desert Control operates is further subject to rapid
and substantial technological change, and developments by others may render the technology and business models
of Desert Control obsolete or non-competitive, which would have a material adverse effect on Desert Control’s
operations, financial condition and future prospects. It should be expected that competitors will continuously try to
decrease Desert Control’s competitive advantages.
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RISK FACTORS (2/5)

Risks related to GDPR compliance

The Company collects, stores and processes personal data that is protected by data protection laws and regulations.
Such laws and regulations on data protection have been subject to significant development during recent years and
may be subject to change and interpretation. It may not be possible for the Company to detect or prevent every
violation in every jurisdiction where the Company carries out its business operations, or in which its employees,
hired-in personnel or sub-contractors are located. Any failure to comply with applicable laws and regulations on data
protection now or in the future may result in fines and reputational harm and could have a material adverse effect on
Company’s business, financial condition and results of operations as well as negative publicity harming the
Company's business and reputation.

OPERATIONAL AND FINANCIAL RISKS

Risks relating to the Company’s operation and its self-developed LNC solution

Desert Control has developed a LNC solution aimed at reducing the water consumption required to cultivate crops
and green landscapes suffering from sandy soils and drought. If successful, the LNC solution may contribute to
stopping and reversing desertification and soil degradation and reduce water consumption for green ecosystems.
However, the Company is in a growth phase and has yet to generate commercial revenues or securing income
generating customer contracts.

Actual costs for implementation of the LNC solution still need further confirmation. The Company’s LNC solution has
passed scientific validation by an international research organization, and found effective for turf, grassland and
agriculture. There are, however, still uncertainties related to the capability and ability to apply LNC effectively over
large areas. Although the Company believes reduction of technological risk achieved during 2020 may enable
commercial pilots to generate revenue in 2021, such that the Company may break even in 2023, no assurances can
be given that that Company will be successful and fulfil these predictions.

Further, in some of the countries and markets in which the Company carry out, or plan to carry out, its operations
there is a limited access to water. To carry out its operations in these countries, the Company is therefore dependent
on technology related to water innovation to become applicable. There can be made no guarantee that such
technology will be developed or made available to the Company, and the Company may therefore not be successful
in establishing its business operations in these markets.

If the Company fails to enter into income generating commercial contracts, the Company may need to raise
additional financing to continue operations. No assurance can be given that the Company will succeed maintaining a
comfortable cash reserve for future operations, and no assurances can be given that the Company will be able to
raise additional new financing on attractive terms, or at all.

The Company depends on protecting its proprietary technology and intellectual property rights and third parties may
claim that the Company is violating their proprietary technology and intellectual property

The Company has developed a patent portfolio which is important to its LNC solution, and overall operations and
business. The success of the Company's business depends on its ability to protect and enforce know-how, trade
secrets, trademarks, copyrights, patents and other intellectual property rights. Furthermore, third parties may, both
with and without substance, claim that the Company is infringing or violating their proprietary technology and
intellectual property rights. The Company have in the past been accused of infringing patent rights. Although these
historic claims were not pursued by the other party, there are no assurances that historic claims will not be brought
against the Company in the future. The Company's historic experience with accusation of patent infringement may
also indicate that similar claims may be set forth in the future by others. Disputes associated with such claims could
be time-consuming and costly and could result in loss of significant rights and/or penalties such as loss of freedom to
operate.

Failure to protect the Company’s proprietary technology and property rights or claims that the Company is violating
or infringing third party intellectual property rights could lead to a competitive disadvantage and result in a material
adverse effect on the Company’s business, prospects, financial position and results of operations.

The Company may not be successful in attracting skilled employees or retain key personnel and lack of post-
contractual non-competition and non-solicitation undertakings

The Company's success depends, to a significant extent, on the continued services of the individual members of its
management team and other employees, who have substantial experience in the industry in which the Company
operates. The Company's ability to continue to identify and develop opportunities depends on the management's
knowledge of and expertise in the industry and on its external business relationships. There can be no assurance that
any management team member will remain with the Company. Any loss of the services of members of the
management team could have a material adverse effect on the Company's business, results of operations and
financial condition.

The Company may not be able to successfully implement its strategies

The Company’s long-term ambition is to commercialize the LNC-solution and associated services towards a global
market, and the Company’s strategy is to make an initial market entry into the United Arab Emirates (“UAE”) with an
expansion to the US planned in 2022. Currently, the Company has a number of ongoing customer pilot projects in the
UAE. The pilot projects are offered free of charge to the customer, and the Company’s ambition is that, if successful,
the pilot projects will lead to securing the Company’s first income generating customer contracts.

The success of the Company’s strategy depends on a number of factors, including, but not limited to, timely and
successful execution of the strategy, market acceptance and the Company’s ability to manage the risks associated
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RISK FACTORS (3/5)

with such strategies. In addition, the Company must successfully create, develop and manage its strategies and
initiatives. There are no assurances that the Company’s current strategy and/or the adoption of new strategies will
be successful or have the impact intended by management.

In addition, the Company may in the future experience periods of adaptation, transformation and change due to the
deployment of new strategies and initiatives, which may generate or result in periods of uncertainty with respect to,
or may have a material adverse effect on, the Company’s business, financial condition, results of operations, cash
flows and/or prospects.

The Company may require additional capital in the future in order to execute its strategy or for other purposes, which
may not be available on favorable terms, or at all

Being in a growth phase, the Company’s business is reliant on additional capital in order to execute its strategy. The
Company does not yet generate cash from its operations, and the Company may therefore need to raise additional
capital through public or private debt or equity financing to execute the Company’s strategy and to fund capital
expenditures. Adequate sources of capital funding may not be available when needed or may not be available on
favorable terms. If the Company raises additional funds by issuing additional shares or other securities, the holdings
of existing shareholders may be diluted. If funding is insufficient at any time in the future, the Company may be
unable to fund maintenance requirements and acquisitions, take advantage of business opportunities or respond to
competitive pressures, any of which could adversely impact the Company’s results of operations and financial
condition.

The Company does not currently have any external financing arrangements. Given that the Company is in a growth
phase and does not currently generate any revenues, it may be challenging to obtain such external financing. If the
Company in the future succeeds in any efforts to obtain external financing arrangements, such future debt
arrangements could limit the Company's liquidity and flexibility in obtaining additional financing, in pursuing other
business opportunities or corporate activities or Company’s ability to declare dividends to its shareholders.

The Company may or may not generate a profit or pay any dividends for the foreseeable future. Shareholders may
never obtain a return on their investment

As of the date of this Information Document, the Company is in a growth phase, has not generated a profit since
incorporation and is not in a position to pay any dividends.

Beyond the growth phase, it is the Company’s ambition to be profitable and provide its shareholders with a
competitive return on investment over time, in terms of dividend and development in the share price. There can,
however, be no assurance that the Company will achieve profitability or that the Company, in any given year, will
propose or declare dividends. The payment of future dividends will depend on legal restrictions, the Company's
capital requirements, including capital expenditure requirements, its financial condition, general business conditions

and any restrictions that its borrowing arrangements or other contractual arrangements in place at the time of the
dividend may place on its ability to pay dividends and the maintaining of appropriate financial flexibility.

Reputational risk

The Company’s reputation and its ability to do business may be impaired by the inappropriate behavior by any of its
employees or agents or those of its affiliates. While the Company is committed to conducting business in a legal and
ethical manner, there is a risk that its employees or agents or those affiliated may take actions that violate the law
and could result in monetary penalties against the Company or its respective affiliates and could damage the
reputation and business relationship, therefore, the ability to do business of the Company. Damage to the Company's
reputation and business relationships may have a material adverse effect beyond any monetary liability.

Disruptions of deliveries by the Company's suppliers could increase operating costs, decrease revenues and adversely
impact the Company's operations

The Company relies upon the timely receipt of natural clays and other raw materials, satisfactory equipment, services
and other products from third party suppliers. As a result, the Company’s business is dependent on its relationships
and contracts with the suppliers of its products and systems. If a producer or supplier is unable to produce and/or
supply orders to the Company in a timely manner, whether due to operational difficulties, such as inclement weather
conditions or the long-term sustainability of clay mining, a reduction in the available production capacity or
otherwise, or fails to meet the Company's quality requirements, and the Company is unable to find alternative
sources to provide substitute products, this could have an adverse impact on the Company's business, financial
condition, results of operations, cash flows and/or prospects.

Environmental risks related to the production and dispersion of LNC solution

While the Company's self-developed LNC solution consists of natural components and is considered by the Company
to be environmentally friendly, there may be some environmental risks associated with the production and
dispersion of the LNC solution onto land and soils. Potential risks include use of contaminated raw materials, spillage
of clay or LNC solution onto untargeted areas, clay crust formation due to incorrect application of the LNC solution
which could cause harm to vegetation and plant growing, and risks of other harmful or undesired effects associated
with production or dispersion of the LNC solution.

The Company aims at identifying and mitigating possible environmental risks during its test phases. No guarantees
can however be given that the Company is able to mitigate all environmental risks. If the production or dispersion of
the LNC solution is found to cause environmental harm, this could have an adverse impact on the Company’s
business.
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RISK FACTORS (4/5)

The Company's insurance coverage may prove insufficient

The Company has insurance coverage which is deemed as satisfactory by the Company in light of its current
operations. No guarantee can however be given that the Company will be sufficiently insured against any potential
claim or that the Company’s insurance will be sufficient in light of any expansion of the Company’s activities. In the
event the Company’s insurance should prove insufficient with respect to a claim, such insufficiency may have a
significant adverse effect on the Company's business, prospects, financial results and results of operations.

The Group may be exposed to currency exchange rate risks

The Company's reporting currency is NOK. As the Company's operating business is located outside of Norway, a
significant portion of the Company's operating expenses and certain of its expected future revenues will likely be
incurred in other currencies, such as EUR, AED and USD. As a result, the Company is exposed to the risk that the
relevant foreign currencies may appreciate or depreciate relative to the NOK, which could have a material adverse
effect on the Company's results of operations, financial position and/or cash flows.

The Company is exposed to credit risk

Any failure in the ability or willingness of a counterparty to fulfil its contractual obligations may have a significant
adverse effect on the Company’s business, prospects, financial results and/or results of operations.

The outbreak of the corona virus (COVID-19) could have a material adverse effect on the Company

The outbreak of COVID-19 has resulted in a global pandemic and has severely impacted companies and markets
globally. It is expected that the pandemic may in the future result in more uncertain markets, operations becoming
more vulnerable to interruptions and policy makers around the world may gravitate towards stricter regulations
impacting international trade. Such consequences will likely also impact the Company and its current and planned
operations and projects – as well as its customers, suppliers of goods and services - including the Company’s ability to
raise capital or secure financing, future customers’ ability to buy the Company’s services, and contractors’ ability to
provide goods and services required for the Company’s project at the agreed terms, or at all. Any future outbreak of
Covid-19 is beyond the Company’s control and it is no assurance that any future outbreak of Covid-19 or other
contagious diseases occurring in areas in which the Company or its suppliers, partners or customers operate, or even
in areas in which the Company does not operate, will not seriously interrupt the Company’s business.

The Company may be subject to litigation that could have an adverse effect on the Company's business, results of
operations, cash flows, financial condition and/or prospects

There are inherent risks related to the Company's business which may expose the Company to litigation, including
contractual litigation with clients or other contract counterparties, intellectual property litigation and tax or securities

litigation. The Company is currently not involved in any litigation, but may in the future be involved in litigation
matters from time to time. Any future litigation may have a material adverse effect on the Company's business,
financial position, results of operations, and the diversion of management's attention to these matters.

RISKS RELATING TO THE SHARES AND THE ADMISSION

An active trading market for the Company's shares on Euronext Growth may not develop

The Shares have not previously been tradable on any stock exchange, other regulated marketplace or multilateral
trading facilities. No assurances can be given that an active trading market for the Shares will develop on Euronext
Growth, nor sustain if an active trading market is developed. The market value of the Shares could be substantially
affected by the extent to which a secondary market develops for the Shares following completion of the Admission.

The Company will incur increased costs as a result of being a traded company

As a company with shares admitted to trading on Euronext Growth Oslo, the Company will be required to comply
with applicable reporting and disclosure requirements. The Company will incur additional legal, accounting and other
expenses to comply with these and other applicable rules and regulations. The Company anticipates that its
increased general and administrative expenses as a traded company will include, among other things, costs
associated with annual and interim reports to shareholders, disclosure obligations, shareholders' meetings, investor
relations, increased director and officer liability insurance costs and officer and director compensation. Any such
increased costs, individually or in the aggregate, could have a material adverse effect on the Group's business,
operating income and overall financial condition.

Share incentive scheme could dilute the holdings of shareholders

The Company has implemented a share incentive scheme under which key employees have in total subscribed for
540 shares with a 4-year sales restriction. An amount of 960 shares are still reserved under the current scheme.
Subscription of the outstanding shares under the current share incentive scheme will have a dilutive effect on the
Company's existing shareholders.

The Board of Directors have also approved a new incentive scheme in which 5% of the Company’s shares will be
reserved for qualifying employees. Once implemented, the share incentive scheme will have a dilutive effect on the
Company's existing shareholders.



58

RISK FACTORS (5/5)

Future issuances of Shares or other securities could dilute the holdings of shareholders and could materially affect the
price of the Shares

The Company may require additional capital in the future to finance its business activities and growth plans. Raising
additional capital or the acquisition of other companies or shareholdings in companies by means of yet to be issued
Shares of the Company as well as any other capital measures may lead to a considerable dilution of shareholdings in
the Company.

Risks related to future sales of shares

Future sales, or the possibility for future sales of substantial numbers of the Shares may affect the market price of
the Shares in an adverse manner.

Nominee registered Shares may be subject to restrictions on voting

Beneficial owners of Shares that are registered in a nominee account or otherwise through a nominee arrangement
(such as through brokers, dealers or other third parties) may be unable to exercise their voting rights for shares
unless their ownership is re-registered in their names with the VPS prior to a general meeting. There can be no
assurance that beneficial owners of the Shares will receive the notice of any general meeting in time to instruct their
nominees to either effect a re-registration of their Shares or otherwise vote for their Shares in the manner desired by
such beneficial owners.

The transfer of Shares is subject to restrictions under the securities laws of the United States and other jurisdictions

None of the Shares have been registered under the US Securities Act of 1933 (as amended) (the "US Securities Act")
or any US state securities laws or any other jurisdiction outside of Norway and are not expected to be registered in
the future. As such, the Shares may not be offered or sold except pursuant to an exemption from, or in transactions
not subject to, the registration requirements of the US Securities Act and other applicable securities laws. In addition,
there is no assurances that shareholders residing or domiciled in the United States will be able to participate in future
capital increases or rights offerings. Further, investors in the United States may have difficulty enforcing any
judgment obtained in the United States against the Company or its directors or executive officers in Norway.

Volatility of the share price

The market price of the Shares may be highly volatile and investors in the Shares could suffer losses. The trading
price of the Shares could fluctuate significantly in response to a number of factors beyond the Company's control,
including quarterly variations in operating results, adverse business developments, changes in financial estimates
and investment recommendations or ratings by securities analysts, significant contracts, acquisitions or strategic
relationships, publicity about the Company, its products and services or its competitors, lawsuits against the

Company, unforeseen liabilities, changes to the regulatory environment in which it operates or general market
conditions. In recent years, the stock market has experienced extreme price and volume fluctuations. This volatility
has had a significant impact on the market price of securities issued by many companies. Those changes may occur
without regard to the operating performance of these companies. The price of the Shares may therefore fluctuate
based upon factors that have little or nothing to do with the Company, and these fluctuations may materially affect
the price of the Shares.

Shareholders outside of Norway are subject to exchange rate risk

All of the Shares will be priced in Norwegian Kroner ("NOK"), the lawful currency of Norway and any future payments
of dividends on the Shares or other distributions from the Company will be denominated in NOK. Accordingly, any
investor outside Norway is subject to adverse movements in the NOK against their local currency, as the foreign
currency equivalent of any dividends paid on the Shares or price received in connection with any sale of the Shares
could be materially impacted upon by adverse currency movements.

Pre-emptive rights may not be available to all holders of Shares

Under Norwegian law, unless otherwise resolved at the Company’s general meeting of shareholders, existing
shareholders have pre-emptive rights to participate in the issuance of new shares for cash consideration.
Shareholders in the United States as well as in certain other countries may be unable participate in an offer of new
shares unless the Company decides to comply with local requirements in such jurisdictions, and in the case of the
United States, unless a registration statement under the U.S. Securities Act is effective with respect to such rights and
shares or an exemption from the registration requirements is available. In such cases, shareholders resident in such
non-Norwegian jurisdictions may experience a dilution of their holding of the Shares, possibly without such dilution
being offset by any compensation received in exchange for subscription rights. In addition, the general meeting may
resolve to waive the pre-emptive right of all existing shareholders. Furthermore, the shareholders may resolve to
grant the board of directors an authorization to increase the share capital of the Company and set aside any pre-
emptive rights for the shareholders, without the prior approval of the shareholders. Such authorization may also
result in dilution of the shareholders' holding of Shares.

Majority shareholder risk

A concentration of ownership may have the effect of delaying, deterring or preventing a change of control of the
Company that could be economically beneficial to other shareholders. Furthermore, the lack of take over regulation
on Euronext Growth, as opposed to Oslo Børs and Oslo Axess, may contribute to increase the risk of a concentration
of ownership as there are no rules on mandatory offer obligations. Further, the interests of shareholders exerting a
significant influence over the Company may not in all matters be aligned with the interests of the Company and the
other shareholders of the Company.
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Investment highlights

Desert Control

Market

Growth plan

Risk factors

Appendix

Making Earth Green Again
– from sand to soil in 7 hours 
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Landscaping

VALIDATION OVERVIEW

ICBA 2019

▪ The study conducted from October 2018 to 
August 2019 evaluated the effectiveness of 
LNC on grasses used for landscaping 
purposes

ICBA 2020

▪ The study conducted from March 2020 to 
September 2020 evaluated the effectiveness 
of LNC on agricultural summer crops for 
open-field cultivation

2021 ICBA

▪ Individual crops show unique results based 
on  specific variations of LNC formulation 
and application. 

▪ This observation confirms our knowledge-
based strategy and the value of developing 
additional customer value and competitive 
advantage through data, artificial 
intelligence and machine learning

2021 Arizona/California

▪ We aim to demonstrate the transferability of 
results achieved in the Middle East to other 
geographies. 

▪ Arizona, California, and other states suffer 
extensive soil degradation and growing 
water scarcity. A study on how LNC can 
impact these issues will be conducted 
together with the University of Arizona

Agriculture Landscaping & Agriculture
Agriculture & Creation 

of Arable Land

Findings Findings Objectives Objectives

▪ Bermuda grass treated with LNC could have 
water savings as high as 47% and higher 
biomass production for certain mixtures

▪ Topsoil salinity significantly decreased in the 
LNC treated plots

▪ LNC significantly increased the availability of 
phosphorus in the soil

▪ Different LNC treatments showed better 
results at specific growth stages

▪ The obtained results revealed that yield 
components have been increased

▪ LNC treatment increased the water-use 
efficiency of crops in the range of 17% to 
62% 

▪ Nutrient-use efficiency increased in the 
range of 30% to 40% in all crops, indicating 
potential for significant fertilizer savings

▪ The optimal LNC formulation and 
application improved yield, compared with 
the control plots, for the different crops as 
follows; 

– For zucchini, yield increased 62%

– For watermelon, yield increased 17%

– For pearl millet, yield increased 28%

▪ Obtain 3rd year validation on grass 
(durability)

▪ Expand trials to include more grass types

▪ Obtain deeper level data on 2020 
agriculture validation (including soil carbon 
potential)

▪ Expand to more agricultural crops              
(Alfalfa and a few selected crops 
considered)

▪ Validation of LNC for agricultural crops in 
USA (Targeting crops comparable with UAE 
trials)

▪ Conduct a specific feasibility study for 
creation of arable land in the Yuma, AZ/CA 
area

▪ Adjacent to the agricultural areas of Yuma, 
there are vast areas of degraded land and 
desert

▪ Agricultural land leases for $1-2/m2 per 
year
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DESERT CONTROL PROVIDES ALL SERVICES RELATED TO THE LNC-TREATMENT 

End 
customers

Analysis 

Payment

LNC-treatment

1

3

2

Data

Project overview:  Desert Control and end-user Customer

1 Qualification and feasibility assessment Ѵ Ѵ

2 Prepare area; determine requirements for landscaping, leveling and nutrient requirements Ѵ

3 Analyze field variables and parameters, gather input for LNC formulation Ѵ

4 Acquisition and logistics of clay and material to site Ѵ

5 Resolve water access, electricity and logistics on site Ѵ Ѵ

6 LNC Mobile Production Unit logistics and set-up on site Ѵ

7 Analyze sand, clay and water qualities including all other variable parameters / quality assurance measures Ѵ

8 Implement soil sensors, set up or integrate with irrigation system Ѵ Ѵ

9
a)
b)

Operations 
LNC formulation and production batch 
LNC application onto sand/soil/field (spray/inject)

Ѵ

10 Plant seeds Ѵ

11 Set up integration with operation management system, data exchange, policies, alerts, automation etc. Ѵ Ѵ

12 Manage land with new and improved SLM1 practice, ensure i.e. 50% reduction of irrigation water application etc. Ѵ
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MARKET SEGMENTS: IDENTIFIED FOUR MAJOR GLOBAL SEGMENTS, WITH 
SEVERAL ADDITIONAL AND ADJACENT OPPORTUNITIES

Commercial and Private Greenery

Agriculture

Urban Development Projects

▪ A growing population’s demand for food and 
leisure has come with a doubling of irrigated land 
the last 20 years

▪ Assuming 20,000 USD revenue per hectare, golf 
facilities in North America alone constitutes a 48b 
USD market

▪ Desertification’s socio-economic implications 
include reduced bio- sequestration and air-quality 
as well as increased likelihood of poverty and 
conflict

▪ In Saudi Arabia alone the NEOM project is 
estimated to cost around 8b USD

▪ Land is being degraded due to poor agricultural 
practices. Increased yields have come at the 
expense of long-term sustainability

▪ Providing water security for irrigation alone 
constitutes an estimated 94b USD increase in 
benefits

Impact Programs i.e. Reforestation

▪ Reforestation is gaining traction as a method to 
decrease the spread of desertification. Numerous 
governments around the world are implementing 
large scale reforestation operations.

▪ Estimated annual cost of converting 10% of highly 
erodible cropland to trees is 16b USD

Sources: 1) https://www.middleeastarchitect.com/insight/44115-phase-1-of-saudi-arabias-8bn-giga-project-neom-complete; 2) https://sustainabledevelopment.un.org/content/documents/hlpwater/08-
WaterInfrastInvest.pdf; 3) https://www.theguardian.com/environment/2007/apr/25/conservationandendangeredspecies.guardiansocietysupplement 
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ORGANISATIONAL STRUCTURE

▪ Finance
▪ Accounting, FP&A
▪ Commercial finance; deal 

modelling, sales support, 
approvals, etc.

▪ Grants and funding
▪ Financial planning
▪ Audit
▪ Legal, compliance and 

regulatory

▪ Product development
▪ LNC Mobile Production Unit 
▪ R&D
▪ Formulation “core engine” 
▪ Know-How and Best Practices
▪ BI, Data and analytics
▪ Sensor and hardware dev
▪ Trials: Protocols

▪ Sourcing and supply chain
▪ Vendor management
▪ Projects
▪ Management of sub 

contractors
▪ Quality Assurance
▪ Audit and inspection

▪ Regional sales, marketing, 
and commercial activities

▪ Delivery projects
+ Local team

▪ Market validation
▪ Lab tests
▪ Field trials
▪ Regulatory and 

requirements mapping

OLE KRISTIAN SIVERTSEN
Chief Executive Officer

Accounting Partners

SUM Regnskap

JærRevisjon

Huw A. Scott

Lead Project Engineer

Ole M. Olesen

Field Readiness Manager

Kristian P. Olesen 

Inventor / Advisor

▪ Product management
▪ Product strategy
▪ Pricing and Go-to-Market 

strategy
▪ Market studies
▪ Concepts
▪ Trials & Pilots
▪ Feasibility studies
▪ Field deployment
▪ Training
▪ Commercial and field 

readiness
▪ Commercialization
▪ Marketing

Board of Directors

Erling Rasmussen

CFO

Tor Mæhlum Karlsen

Chief Technology Officer

Hege Kverneland 

Technology Strategy Officer

TBH 

(TMK – Acting OPS)            
(ER – Acting Supply Chain)

Operations & Supply Chain 

Atle Idland

Sales & Marketing 

Middle-East 

Consultant – Q2/3.2021

Market Validation 

Americas

Elham Afrand

Client Relations Executive & 
Expo 2020 Coordinator

Orn Supaphol

Lead Soil Scientist  (PhD)

Location: UAE

Arnfinn Matre

Mechanical Engineering    
(Jan – May 2021)

Mo Segad – Mar.2021

Chief Scientist  (PhD)
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SHAREHOLDERS & GROUP LEGAL STRUCTURE 

Shareholders as of 28 January 2021 Shares % Lock-up

Olesen Consult HVAC AS (Kristian P. Olesen) 6,000 25.5 % 12 months

Beyond Centauri AS (Brage Johansen) 1,800 7.7 % 12 months

Kontrari AS 1,727 7.3 % -

Jakob Hatteland Holding AS 1,727 7.3 % -

Monsunen Forvaltning AS 1,727 7.3 % -

Ole M. Olesen 1,700 7.2 % 12 months

Nesse & co AS (Knut Nesse) 1,360 5.8 % 12 months

Atle Idland 1,200 5.1 % 12 months

Kristian Falnes AS 1,000 4.3 % -

Urban Cowboy AS 600 2.6 % -

OKS CONSULTING AS (Ole K. Sivertsen) 560 2.4 % 12 months

Cahe Finans AS 518 2.2 % -

Lithinon AS (Geir Hjellvik) 500 2.1 % 12 months

Frozen Vikings AS 393 1.7 % -

Stoknes Futures AS 250 1.1 % -

Advanced Control AS 250 1.1 % -

Platypus Invest AS (Erling Rasmussen) 275 1.2 % 12 months

Others < 1% 1,931 8.2 % -

Total 23,518 100.0 %

• The Company has had an ongoing employee share subscription program over the 
last years in which selected key employees have subscribed for 540 shares with a 4-
year sales restriction. These shares are included in the Shareholder registry. 960 
shares are still outstanding under PoA, and will be merged into a new program;

• A new key employee incentive program is approved by the board and will be 
implemented following completion of the private placement – the program will 
reserve shares equivalent to 5% of the total number of shares post the transaction.

KEY EMPLOYEE INCENTIVE PROGRAM

Desert Control 
AS

Legal structure

Desert Control Middle 
East FZ-LLC
Dubai, UAE

Desert Control Middle 
East LLC

Abu Dhabi, UAE

100% 49%
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HISTORICAL FINANCIALS - CONDENSED CONSOLIDATED P&L

Income statement, NOK '000 2019 2020

Revenue - 557 

Other operating income 346 484 

Total operating income 346 1,041 

Cost of materials - 96 

Personnel expenses (1,281) (4,369)

Other operating expenses (3,901) (853)

EBITDA (4,836) (4,085)

D&A - (9)

operating income (4,835) (4,093)

Net financial items 1 (116)

Operating result before tax (4,834) (4,209)

Tax for the period - -

Net income (4,834) (4,209)
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Shareholders’ equity & Liabilities 2019 2020

Equity

Share capital 68 70 

Share premium reserve 43,537 40,994 

Total paid-up equity 43,605 41,064 

Total equity 43,605 41,064 

Current debt

Trade creditors 2,551 800 

Public duties payable 311 363 

Other current debt 947 1,891 

Total current debt 3,809 3,054 

Total liabilities 3,809 3,054 

Total equity and liabilities 47,414 44,118 

HISTORICAL FINANCIALS - CONDENSED CONSOLIDATED BALANCE SHEET

Asset 2019 2020

Fixed assets

R&D - 3,441 

Total intangible assets - 3,441 

Machinery & Equipment - 1,106 

Equipment & other movables - 197 

Total tangible assets - 1,302 

Investments in subsidiaries 6,409 6,586 

Total financial fixed assets 6,409 6,586 

Total fixed assets 6,409 11,329 

Current assets

Other short-term receivables 345 1,825 

Receivables from group companies 111 2,030 

Payments to be received from owners 40,015 -

Total receivables 40,471 3,854 

Cash and bank deposits 534 28,935 

Total current assets 41,006 32,789 

Total assets 47,414 44,118 
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DESERT CONTROL HAS NOK 71M OF INJECTED EQUITY CAPITAL TO DATE

2017 - Nov. 2019 Dec. 2019

Equity raised

NOK 12m
Equity raised

NOK 42m

Total equity injections

NOK 71m

Post money valuation after Dec. 2019 raise:

NOK 142m

2007 - 2017

Initial founder equity

NOK 17m
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Governments 
and NGOs

Agriculture Landowners

Accelerate 
Climate  
Action

Feed our 
Planet 

Responsibly

Combat  
Water  

Scarcity


